	Elevator Pitch-Planning Questionnaire

	1. What business are you in?



	2. What is your product or service? Give a broad-brush answer without getting hung up on details.



	3. Who is your target customer? How large is your market?



	4. What benefits do your customers receive, or what problems do you help them solve?



	5. What sets your business apart? Think about unique technologies, special expertise, marketing potential, and the strengths of your management team, investors, board members, and industry associations.



	6. Who are your competitors and how is your business different and better?




